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Product features

These features position Pyto’s Voice Al for Sales Orchestration as a category-leading,
standalone solution, delivering measurable impact and a differentiated experience for

enterprise customers.

Conversational technology

Core agent behavior, language, call
handling, and interaction experience.

Multi-Use Agents

Deploy specialized agents for different
products, use cases, or schedules, like
weekend coverage or off-hours permanence
designed to match your business strategy.

International Agents

Create dedicated agents for each market or
region where your company operates. Pyto
optimizes each agent based on lead volume,
timezone, and local requirements to ensure
smooth international scaling.

Cultural and Verbal Adaptation

Adjusts agents to local cultural, legal, and
linguistic  nuances, including  holidays,
languages, time formats, and time zones.

Greeting Personalization

Customizes the first words a lead hears,
creating a strong first impression and engaging
prospects from the start.

Pyto Voicemail

Leave fully customizable, personalized
voicemails when a prospect doesn't answer.
Tailor the tone, message, and objectives to
reflect your company'’s strategy.

Sales-specific infrastructure

Operational backbone: routing,
orchestration, monitoring, and control

Call Sequencing

Automatically retries leads who don't answer
on the first attempt, following a pre-defined
sequence to maximize contact rates and
conversion.

Scheduler
Defines specific time slots for call attempts per
lead. Works in tandem with Call Sequencing to
schedule retries strategically until a lead
responds.

Instant Retry
Automatically triggers a second call if the first
attempt isn't answered, maximizing the
chances of connecting with leads quickly and
professionally.

Branded Number

Use a custom phone number for Pyto agents,
matching your sales team or chosen
strategically to maximize recognition and trust.

Dashboards

Access three dedicated dashboards to monitor
performance, review calls and transcripts, and
adju;t agent parameters to fit your business
needs.

Conversion-specific features

Directly focused on maximizing contact,
bookings, and follow-through

Time Slot Generator

Automatically generates potential call or
meeting slots based on availability rules
(working hours, lunch breaks, holidays).

Booking Tracker
Tracks booked time slots using Google
Calendar, providing a clear view of availability.

Actual Availability Calculator

Determines truly available slots by combining
theoretical availability with booked
appointments.

Overbooking Control

Allows a time slot to be booked multiple times
up to a configurable limit, ensuring flexibility
without overloading resources.

Conversion Engineer

The Role

The Conversion Engineer is your dedicated partner in making Pyto perform at its best for your team.
This role was created at Pyto to bring expert precision to every deployment, adapting the product to
your tone, qualification criteria, and sales strategy. This is where real results are unlocked.

Our Conversion Engineers work hand in hand with Pyto’s technology, adding the human insight,
nuance, and judgment needed to maximize your sales performance.

They ensure that every pilot, integration, and Al agent is set up for success, turning initial trials into
long-term wins. By continuously monitoring performance, optimizing workflows, and fine-tuning
agents, they help deliver measurable improvements in lead conversion and operational efficiency.

What this means for you

Maximized Results
Your Conversion Engineer ensures Pyto consistently delivers the highest possible conversion rates.

Tailored Implementation
Al agents and integrations are customized to match your exact sales process, messaging, and
qualification logic.

Continuous Optimization: Performance is constantly reviewed and refined, so your results improve
over time, not just at launch.

A Trusted Partner: Acting as an extension of your team, your Conversion Engineer proactively
identifies opportunities, solves challenges, and shares ownership of outcomes.



