REP AND MANAGER TRAINING m

Sales Training Designed By Sales Leaders

Sage Case Study

How the company saw a record number of QDCs
in one month after implementing training

The Challenge
> The Results
Immediate increase from 6.1 to
> 7.9% conversion
Ultimately the SDR team finished
with an 8.9% conversion
>
Team netted a company record of
total QDCs in one month
The Solution
>
>
Increase in conversion
of connect to QDC (Stage
> 1 to Stage 2)
>
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