
Overcome Your Fear &

Grow Your 
Confidence 
on Camera!
Important ideas and simple 

strategies to get you in front of the 

camera more often, because you’re 

better face to face.



Throughout this time, we’ve 

helped so many people win with 

personal video messages!  

We help clients from all different 

industries build and enhance 

their relationships with prospects 

and clients through face-to-face 

communication, even when they 

can’t be there in person.

But before many of our clients 

became the BombBomb Bosses 

they are today, they faced a 

common hurdle. Fear of being 

on camera. Discomfort during 

recording. That awkward feeling.

It’s happened to nearly all of us! But 

you can overcome your fear and 

grow confidence on camera.

Because we understand what you’re 

facing, we’ve compiled a list of tips, 

insights, and best practices from 

our most successful BombBomb 

customers, as well as our Customer 

Success Trainer, Ashley Butler. Once 

you’re comfortable, you’ll feel great 

about the videos you’re sending 

- without fancy equipment or an 

entire glam squad! 

Get your smart phone and webcam 

ready and let us help you overcome 

your fear of being on camera to get 

started with simple video.

Because video helps build 

relationships and relationships 

improve your life and  

grow your business.

BombBomb has been pioneering 
the simple video revolution for 
more than a decade. 



Hi, I’m Ashley! Customer Success Trainer

I’ve been a BombBomb team member for 

more than year, but before I joined full-time, I 

was a customer. Prior to my wonderful life here 

at BombBomb, I was a sales representative 

specializing in real estate technology and 

was responsible for selling software 

solutions to customers spanning 

several states. I was also 

managing those relationships 

for future growth and 

opportunities. “Smile and 

Dial” I was told … but I 

felt that I was extremely 

awkward on the phone. It 

gave me anxiety. 

I knew that in person, 

I was more persuasive, 

because my customers 

could see that I 

genuinely cared about 

addressing their 

needs. I was more 

likeable and they 

trusted me more, which is not easy to achieve with 

customers spread out across the country! 

I started using BombBomb and it WORKED. But 

I stopped using BombBomb … even though it 

worked. Why? 

I was self-conscious. I talked out of the side of my 

mouth. My eye contact looked awkward. But my 

biggest fault was the fact that I didn’t ask for help. 

Sound familiar? Of course it does. Most of us are 

critical of the way we look and sound in video. 

That’s why I’m happy to be here with you to share 

how I got over my fear and how you can too. 

Let’s start with some simple strategies to help 

you prepare for video!



Just get the video out there. 

BE OKAY TO  

MAKE A MISTAKE 

IN THE VIDEO. 

Be okay to even create a 

follow-up video  

and say ‘you know,  

I didn't explain that enough.’

 - Dan Smith  
(Education)



Strategies to Prepare Yourself for Video:
Power Poses: A social psychologist 

and Harvard Business School Associate 

Professor, Amy Cuddy conducted a study 

that correlated our body language and our 

posture and explained how they produce 

chemical reactions affecting our feelings 

and behavior. Just like primates who feel 

the need to “get bigger” when showing 

off for other animals, humans experience a 

similar chemical reaction. “Power posing,”as 

she calls it, involves standing in a posture 

of confidence, even when we don’t feel 

confident. When opening your body up into a 

power pose, rather than closing down into a 

low-power position, testosterone and cortisol 

levels in the brain are affected. This practice 

brings up confidence and reduces stress. This 

may improve our chances for success.

 

What Ashley Recommends: Just before 

you record a video, practice a 2-minute 

power pose. Position yourself in a position 

of high power; whatever that is to you  

(click here for examples). Hold it for 2 

minutes, then, record! This is scientifically 

proven to raise testosterone and lower 

cortisol, resulting in feeling more relaxed 

and in more control, thus more confident. 

And confidence is a highly attractive quality.

5-Second Rule: An extremely successful 

motivational speaker, Mel Robbins, 

delivered a TEDx talk titled “How To 

Stop Screwing Yourself Over.” It’s been 

viewed more than 10 million times across 

37 countries. Her book on the brain and 

productivity, “Stop Saying You’re Fine,” is a 

business bestseller that has been translated 

into four languages.

Just get the video out there. Be okay to make a mistake in the 

video. Be okay to even create a follow-up video and say ‘you know, 

I didn’t explain that enough.’” - Dan Smith

https://www.google.com/search?q=examples+of+power+poses&tbm=isch&tbo=u&source=univ&sa=X&ved=0ahUKEwjw2YKBxtTTAhUprVQKHa4pAgEQsAQILw&biw=1920&bih=979


Mel’s famous Ted talk addresses common 

roadblocks that prevent us from pursuing new 

things or creating new habits – OURSELVES 

(our inner self talk). The whole point of Mel’s 

presentation was that it’s very simple to get 

whatever you want, but you have to FORCE 

yourself to take action, which involves getting 

outside your comfort zone. 

“The only way to achieve growth is through 

exploration, which requires forcing yourself to be 

uncomfortable and forcing yourself to get out of 

your own head.” - Mel Robbins (set this in as a 

block quote)

This is what separates successful BombBombers 

from people who continue to rely on traditional, 

typed-out emails, despite having a tool proven 

to save time and produce better results. Some 

people keep their emergency brake pulled 

against video and continue with previous methods 

because it makes them feel more comfortable, 

even though it’s not the best method. 

What Ashley Recommends: Here’s Mel’s 5 

second rule: “If you have an impulse to act on a 

goal, you must physically move within 5 seconds 

or your brain will kill the idea.” There will be times 

it will feel “easier” to send a traditional email 

over a video. Force yourself to send the video. 

RIGHT NOW. Remember: when you avoid video, 

you’re missing out on a better communication 

and connection. Stop sabotaging yourself with 

negative self-talk and do more talking instead of 

typing.

Prepare Your Call to Action: This last tip 

is simple, but necessary. While we don’t 

recommend using a script, we do believe that it’s 

imperative to determine your call-to-action prior 

to sending your video.

 

So what is a call to action (CTA)? The Cambridge 

Dictionary defines “Call-to-Action” as “something 

such as a speech, piece of writing, or act that 

encourages people to take action about a 

problem.” Essentially, it’s your viewer’s next step 

toward the desired outcome. 

The only way to achieve growth is through exploration, 

which requires forcing yourself to be uncomfortable and forcing 

yourself to get out of your own head.  - Mel Robbins



It’s not going to be perfect, that’s 

part of the beauty of BombBomb. 

IT’S YOU, IT’S AUTHENTIC, 

it doesn’t have to be perfect!” 

- Tom Stafford  
(Mortgage)



When you’re clear about this desired 

outcome, the message is much easier 

for you to convey. You’ll be much more 

comfortable and confident if you take 

sometime before you hit record to be clear 

about your conclusion or call-to-action.

What Ashley Recommends: Take some

time to determine what your call-to-action 

(CTA) should be before starting your video 

recording. Do you want a website click? Or a 

call back? Or a reply? Or a choice between 

two meeting times? Figure out what’s best 

for you, your business, and your recipient(s). 

Beyond this, you can get creative with your 

call-to-action. Ask questions. Use surveys 

or forms. Present a problem and promise a 

solution through the CTA.

Instead of always placing your call-to-action 

at the end of the video, experiment with 

placing your CTA in either the beginning 

of the video, or in the middle. You can help 

yourself determine what time is best, by 

utilizing BombBomb to track your video 

plays, and seeing how long people watch 

them for. 

We also recommend using a little 

whiteboard, dry erase board, or sticky note 

and supporting your CTA. If you show the 

whiteboard within the first three seconds of 

your video, BombBomb will automatically 

create an animated preview that teases or 

features your call-to-action in a fun, and 

engaging way!

No matter how exactly you execute it, 

knowing what you’d like your viewer to do 

after watching before you start recording is 

a habit that increases your confidence, your 

message coherence, and your outcomes.

Just do it. Act on it. Send video 

it’s like a gift or a present when 

you’re sending it to someone.  

 - Jeff Wagner



Video Tips from Some BombBomb Bosses!

We asked BombBomb customers who’ve sent at 

least 500 videos (some have sent thousands!) to 

share a video tip for people just getting started with 

simple videos. We’re fondly referring to them as our 

BombBomb Bosses! 

Check out what some of them had to say in the 

videos below!

While it’s hard to just send the first video without 

watching it afterwards, Heidi recommends not 

looking too deeply into or too closely at your 

recordings. “Watch yourself once, watch yourself 

twice, then send the video.” After doing that a 

couple of times with her first videos, Heidi now 

finds no need or interest in watching her videos 

back at all. Most people are far more interested in 

either a) how you’re going to provide them value 

or solve their problem or b) what their hair looks 

like (not yours!). Let go of perfection. Let go of your 

hangups. Just be yourself and send the video! 

Heidi Schroeder
Lexar Homes - Olympia, WA

Industry / Job: Realtor  

www.lexarhomes.com

JUST DO IT, JUST SEND IT. 
Customers appreciate that you’re real 

person, not some robot. 

http://vid.us/amoi7b
http://www.lexarhomes.com/


Just get out there,  

show your face,  

BE YOURSELF,  

AND BE GENUINE. 

Good things will come. 

- Damon Enns  
(Real Estate)



When Drake first started recording videos, he 

kept forgetting what he wanted to say to his 

potential clients. Drake knew he didn’t want to 

write a script at risk of sounding inauthentic and, 

well, scripted! So he started using post-it notes 

to make sure he addressed his major bullet 

points and call-to-action. Because Drake wanted 

to maintain good eye contact, he simply added 

the notes to the sides of his computer. Even in 

his early recordings, you can’t even tell that they 

were ever there! 

Drake Cruz
The DRAKE Group @ Keller Williams - Irvine, CA

Industry: Real Estate 

www.thedrakegroup.properties

You might glance at the post-it notes every 

now and then, but by the time you’re 

creating your third, fourth, or tenth video, 

you’ll actually notice that you’re not looking 

at the bullet points anymore because 

YOU’VE ALREADY 
GOT IT DOWN.

http://www.thedrakegroup.properties/
http://vid.us/wy3je7


Tulin is a plus-sized health and fitness motivator 

who uses BombBomb to keep in touch with her 

clients. She recommends using BombBomb in 

Gmail through our Google Chrome extension.  

This allows you to record and send personal 

videos in plain Gmail emails, so that her 

clients see her authentic and true self. She 

also encourages you to take advantage of the 

canned responses, which we call Snippets. Tulin 

likes these because her customers can see her 

and feel like they can trust that she understands 

what they are going through, while she still 

carries about her day. 

Tulin Emre 
Coach Tulin - Huntington Beach, CA

Industry: Health and Fitness

www.teamemre.com

If you haven’t taken advantage of that 

Google Chrome plug-in and being able 

to utilize BombBomb to really connect 

with people on a one-on-one basis, 

I HIGHLY RECOMMEND IT. 
VIDEO IS THE WAY TO GO!

http://bombbomb.com/blog/gmail-video-email-how-to-send-powerwheel/
http://bombbomb.com/blog/canned-responses-gmail-snippets-chrome-extension/
http://www.teamemre.com/
http://vid.us/lc8gw1


ALWAYS BE 

AUTHENTIC  

and only record once! 

Do it, be genuine  

and send it.” 

- W. Phil Ratcliff  
(Financial Advising)



Steve starts this video with a beautiful view 

of the ocean right outside his office, which is 

calming and inviting for viewers. While the 

background is amazing, Steve shows us that you 

do not need to use a fancy camera to create 

great videos, your iPhone will work just fine. 

And the quality of a video based much more 

on the personal connection created than on 

“production value,” anyway. Getting out of the 

office to record can help break-up your day and 

create some inspiration both for you and for the 

prospects and clients to whom you’re sending.

Steve Hougard 
Bayshore Home Loans - Cardiff by the Sea, CA

Industry / Job: Independent Broker

www.bayshorehomeloans.com

Get out of the office and record a bunch 

of heartfelt messages to of friends, family, 

business associates and let them how you 

think, or what you feel, and what’s going on. 

IT’S A GREAT TOOL AND 
I USE IT ON MY IPHONE 
ALL THE TIME!

http://www.bayshorehomeloans.com/
http://vid.us/921ncy


Ken hits several helpful tips in just 37 seconds 

- and we agree with all of them! In fact, Ashley 

goes over some the tips he recommends in 

more detail below. Our favorite key takeaway 

from the video above is as simple as ever: 

always remember to smile in the beginning, 

the middle, and throughout the video. Just a 

simple, in-office recording with the nice touch 

of a “Sold” sign behind him! 

Ken Mucha 
Birtola Garmyn High Desert Realty Bend, Oregon

Job: Principal Broker 

www.bendoregonrealestate.com

The best thing to do is to  
BE GENUINE AND YOURSELF.

https://www.bendoregonrealestate.com/
http://vid.us/wr53e6


Just get out of your own way.  

ACTION CURES FEAR! 

- Chris Brown  
(Mortgage)



Additional Tips from Ashley:
Look into the Camera Lens:  

For most of us, our automatic 

reaction is to look directly at the 

screen while recording a video. But 

you need to look into the lens, so 

when that video is replayed by your 

recipient, they’ll have eye contact 

with you, which increases personal 

connection and message receptivity. 

Eye contact is huge part of 

establishing trust with someone, so 

be sure to practice looking into your 

webcam when recording videos.  By 

maintaining eye contact, you’ll feel 

more confident during the video and 

during playback!

Set Your Camera at or  

Above Eye Level:  

Even supermodels can take 

unflattering photos as result of bad 

angles! For the most flattering angle, 

you’ll want to position your webcam 

so that it is at or - better yet - above 

your eye-line. The slight downward 

angle is much more flattering to 

your face and chin than looking up. 

Moreover, you should always hold or 

place your camera at an arm’s length 

distance for optimal framing. This 

is the ideal positioning to achieve a 

look you’ll like.

 

Make Sure the Light Comes 

Primarily from the Front:  

If you’re recording indoors, lighting 

can dramatically improve the quality 

of your videos. The key thing to 

remember here is to make sure light 

is being directed on you, rather than 

too far from the side or (worst) from 

behind you. You can achieve this by 

positioning a lamp in front of you, 

closing blinds to detract light from 

a nearby window, orienting yourself 

toward a window or other light 

source, or relocating outside where 

you have natural light around you!



Additional Tips from Ashley:
Take Note of Possible Distractions: 

Anything that distracts you as you 

record a video and anything that 

distracts your viewer as they watch 

your video reduces the impact of 

your message. This can include an 

untidy environment or a distracting 

workplace where co-workers are 

continuously talking and walking in 

and out of the shot. There’s a fine line 

here, though. You do want what’s real 

and natural - you just don’t want it to 

be distracting. And some distractions 

can be positive. For example, if you 

know your client likes dogs or even 

volunteers at the Humane Society, 

your dog showing up in your home 

office is an instant win.

Create Clean or Captivating 

Backgrounds: At BombBomb, 

we utilize a couple different 

backgrounds when shooting 

our videos. First, we like to take 

advantage of our beautiful city of 

Colorado Springs, so we will often 

shoot our videos outside!  When 

recording outdoors, try to record 

between just after sunrise or just 

before sunset for optimal lighting - 

when the sun is lower on the horizon 

rather than directly above. By 

recording your videos with a clean, 

plain, and solid background, your 

recipient can more easily focus on 

YOU and your message!



Final Thoughts and Next Steps:
Thanks to our BombBomb Bosses 

for sharing their stories with all of 

us in effort to help people develop 

strategies and employ techniques that 

will help them get comfortable on 

camera and start winning with video! 

Also, thank you for taking the time to 

read up on BombBomb and how it can 

help you grow your business. We hope 

you enjoyed this guide! 

Ashley also holds a variety of FREE 

live webinars where she shares her 

favorite tips and tricks that help clients 

get started with BombBomb, enhance 

their videos and email designs, and 

become more comfortable on camera. 

Please visit our website to see when 

her next class will be offered - http://

bombbomb.com/webinar/

Want to contact Ashley directly?

Training@BombBomb.com 

Feedback? Success story? Share it!

Ethan@BombBomb.com 

Questions? Reach out to us!

Support@BombBomb.com

Support.BombBomb.com

866 209 4602

Not yet using BombBomb?

Try it free for 2 weeks with no credit 

card information required!

Start Your Free Trial Now!

mailto:training@bombbomb.com
mailto:ethan@bombbomb.com
mailto:support@bombbomb.com
http://support.bombbomb.com
https://bombbomb.com/freetrial/?promo=FEARGUIDE2&utm_campaign=fearGuide2&utm_source=fearGuide2&utm_medium=downloadable

